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Clairfield takes center stage at China International Fair for Investment and Trade

Clairfield China, together with its international partners from across 
Europe and Australia, took a starring role at the China International 
Fair for Investment and Trade (CIFIT), China’s largest investment fair. 
The fair took place in Xiamen on September 8th-10th and during 
those three days Clairfield was the protagonist of several events.

Clairfield events included an M&A forum, participation in country 
panels, investor matchmaking, a seminar, and a reception, in ad-
dition to a permanent booth. With over 60,000 attendees includ-
ing corporations, government representatives, and investors, and a 
theme of “going global”, CIFIT was the ideal launching pad for Clair-
field partners to connect with cash-rich Chinese companies that are 
interested in investing in Europe and elsewhere. 

Clairfield’s M&A forum, with over 60 participants, opened with 
speeches on transforming China through M&A given by local heads 
of government and the OECD (Organization for Economic Coop-
eration and Development). Brian O’Hare, chairman of Clairfield In-
ternational, then gave a speech on the value of M&A for Chinese 
companies investing across the globe. Mr. O’Hare stated that M&A 
is the next step in China’s economic development and can be the 
most effective way to acquire access to new technologies and mar-
kets.

The forum then moved to a roundtable discussion with presen-
tations by Clairfield’s regional partners from Germany, the UK, 
France, Spain, Italy, and Australia, followed by a lively discussion of 
M&A success stories. 

The forum closed with a seminar and reception where Chinese 
guests mingled with Clairfield partners and were able to exchange 
ideas informally. Yufang Guo, managing director of Clairfield China 
and longtime specialist in connecting China to Europe, was the prin-
cipal organizer of the event. “I was very pleased to introduce Chi-
nese companies in need of guidance to my international partners 
who are capable of getting complex deals done,” says Mr. Guo.

After the conference in Xiamen, the Clairfield delegation went 
on the road to Shanghai for meetings with business and govern-
ment leaders. Clairfield hosted a symposium with high-ranking 
e xecutives of funds, industrial corporations, and investment banks.  

Clairfield chairman Brian O’Hare addresses the M&A forum.

Xiamen skyline from Gulang-Yu Island. Xiamen is host to CIFIT, the world’s largest investment fair.
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The Clairfield delegation visited Shanghai’s 
Chamber of International Commerce and 
met with several of its member companies. 
Clairfield also visited Great Wall Asset Man-
agement, one of the largest state-owned fi-
nancial institutions in China. Clairfield was 
recently selected as en exclusive partner of  
Great Wall to promote Chinese outbound 
investment and M&A.

Mr. Guo believes that China is at a water-
shed moment. “At this moment in history, 
China’s economy is becoming globalized 
while the global economy is becoming fo-
cused on China,” says Mr. Guo. “The cur-
rent strategic task of Chinese companies 
is to acquire essential technologies and  
internationalize their brand names as well 
as lift their management to a world level 
through M&A.”

International governmental groups took 
advantage of the CIFIT conference to mar-
ket opportunities in their countries. Ger-
man partner Dirk Freiland was invited to 
speak at the 7th China-Germany Economic 
Cooperation Forum, sponsored by Ger-
many Trade & Invest. “From Germany we 
see clear synergies with what the Chinese 
need in terms of technical know-how and 
an affluent market, and what Germany can 
offer. The automotive market is one clear 
example,” says Mr. Freiland. “Germany 
is the top European location for Chinese 
companies.”  

In the past, developing nations have been 
extremely proactive in courting investment 
from China and China has been receptive, 
becoming a large investor in Africa’s natu-
ral resources, for example. Recent years 
have seen the circle of interest becoming 
larger globally. 

“There was a very high level of interest in 
engaging with countries outside of China, 
which the Chinese call going out,” ob-
serves Brett Plant of Clairfield Australia. 
“China has USD 4 trillion in reserves – 70% 
of which is in US bonds – they want to do 
something different with these reserves. 
The going out strategy appears to be well 
supported and encouraged at a political 
level. The caveat is that the Chinese groups 
need help with clarifying their specific 
M&A strategy and the investments they 
want to make.”

Gary Ecob of Clairfield UK concurs. “The 
Chinese mid-market is inexperienced 
 co mpared to the rest of the world in how 

to do crossborder M&A and the buy side 
culture has a hazy M&A strategy. Many 
companies have the cash and desire to 
acquire overseas, but they need a helping 
hand in deciding exactly what the goal is,” 
he says. “The effort is obviously worth it 
as last summer’s acquisition of Covpress 
by Shandong Yongtai and TIA Treadsetters 
shows.” That transaction was the most no-
table investment by China in the UK Mid-
lands automotive manufacturing in a de-
cade. The real value only became apparent 
this summer when Covpress announced 
plans to build a GBP 200 million, 500,000 
square foot plant in Shandong province, 
creating 5,000 jobs. 

Mr. Ecob is enthusiastic about the many 
opportunities he saw in Xiamen and Shang-
hai. “With the Chinese mandate for growth 
and Clairfield China’s motivated and 
 talented team providing crucial assistance 
with language, legal, and cultural issues, 
we can break down the barriers to doing 
deals in China.”
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Clairfield global partners at the M&A roundtable.

Yufang Guo, fifth from left, and Clairfield International partners pose in front of the Clairfield booth at the CIFIT fair.


